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Learn to get what you want without burning bridges

In this revised and updated edition of the renowned classic The Power of Nice, negotiations expert, sports
agent, New York Times bestselling author, attorney, business leader and educator, Ron Shapiro, shares the
key principles of effective negotiation through a combination of a time-tested process, anecdotes, and
exercises. Drawing on his unparalleled experiences from the worlds of sports, law, business and politics, as
well as dealing with life issues common to us all, Shapiro takes you through the steps of his systematic
approach: The Three Ps, Prepare-Probe-Propose.

Learn how to use the process to empower you in negotiations. Regardless of your level of experience or the
extent of your confidence, you will get what you want while building stronger relationships for the future.
This updated edition contains:

Significant new material including an expanded view of its applicability to a broad array of business and●

life challenges
a new streamlined version of the Preparation Checklist●

a more precise understanding of the concept of WIN-win●

forewords by Cal Ripken, Jr., and Ambassador Charlene Barshefsky, and an Epilogue highlighting●

negotiation lessons from the life of Nelson Mandela

The book also provides a link to reinforcement of its lessons through the website of the Shapiro Negotiations
Institute.

Whether you are negotiating with, among others, a customer or client, a boss or government official, or even
setting a teenager's curfew or getting a last seat on an airplane, this invaluable guide will help you read the
other side and bring the power of human psychology and a time-tested process to the negotiating table. If
you're tired of uneven "compromise" and the feeling of being manipulated, turn the tables for good with The
Power of Nice, and learn strength from the master himself.
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From reader reviews:

Sherry Stevens:

Nowadays reading books become more than want or need but also get a life style. This reading practice give
you lot of advantages. Associate programs you got of course the knowledge the rest of the information inside
the book that improve your knowledge and information. The details you get based on what kind of reserve
you read, if you want get more knowledge just go with education and learning books but if you want really
feel happy read one together with theme for entertaining like comic or novel. The The Power of Nice: How
to Negotiate So Everyone Wins - Especially You! is kind of reserve which is giving the reader unpredictable
experience.

Herman Pruitt:

Reading a reserve tends to be new life style on this era globalization. With reading you can get a lot of
information that will give you benefit in your life. Along with book everyone in this world can share their
idea. Ebooks can also inspire a lot of people. Lots of author can inspire their own reader with their story or
their experience. Not only situation that share in the guides. But also they write about the information about
something that you need instance. How to get the good score toefl, or how to teach your kids, there are many
kinds of book that you can get now. The authors these days always try to improve their ability in writing,
they also doing some investigation before they write to the book. One of them is this The Power of Nice:
How to Negotiate So Everyone Wins - Especially You!.

Myrtle McDonald:

The Power of Nice: How to Negotiate So Everyone Wins - Especially You! can be one of your beginner
books that are good idea. All of us recommend that straight away because this e-book has good vocabulary
that may increase your knowledge in terminology, easy to understand, bit entertaining but nonetheless
delivering the information. The copy writer giving his/her effort to place every word into enjoyment
arrangement in writing The Power of Nice: How to Negotiate So Everyone Wins - Especially You! although
doesn't forget the main point, giving the reader the hottest and also based confirm resource information that
maybe you can be among it. This great information could drawn you into new stage of crucial imagining.

Donna Johnson:

As a pupil exactly feel bored to reading. If their teacher requested them to go to the library as well as to make
summary for some guide, they are complained. Just minor students that has reading's soul or real their
pastime. They just do what the teacher want, like asked to go to the library. They go to at this time there but
nothing reading critically. Any students feel that reading through is not important, boring and also can't see
colorful photos on there. Yeah, it is to become complicated. Book is very important in your case. As we
know that on this period of time, many ways to get whatever you want. Likewise word says, many ways to
reach Chinese's country. Therefore this The Power of Nice: How to Negotiate So Everyone Wins -



Especially You! can make you experience more interested to read.
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